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Intelligent Sales Entry 

Faster sales transaction entry and  

better service for your customers. 

Intelligent Sales Entry (ISE) streamlines the sales entry processing by enabling users to 

process sales transactions with a minimum of key presses and gives them the ability to 

offer the best possible customer service.  ISE efficiently provides on screen 

information about the customer for this transaction, their order preferences, 

previously ordered products and quantities.  This information also has the potential to 

generate additional revenue as users can easily identify possible sales opportunities. 

 

Key benefits 
 

 Provides useful information 

about the customer on 

screen. 

 Create customer preferences 

from sales history 

information. 

 Customer preferences can 

then be updated or modified 

at any time. 

 Advanced product selection 

features. 

 Shows the previous purchase 

date and price for each 

product for this customer 

during transaction entry. 

 Reduce the key presses 

required to process a sales 

transaction. 

 Utilises all existing customer 

and product information, 

including special pricing. 

 Calculates and displays the 

average quantity ordered by 

this customer based on sales 

history information. 

 Quantity tolerances can be 

setup and checked during 

transaction entry. 
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Customer Preferences 
The Intelligent Sales Entry option gives you the ability to rapidly process transactions 

by utilising each customer’s purchase preferences.  These preferences are able to be 

generated on a regular basis and can be created based on a minimum value of 

purchases over a specified number of days. 

The order of the products on the preferred list can also be re-arranged so they are in 

the most efficient sequence for processing sales.  The list displays the products 

purchased, branch, total quantity and value purchased, minimum and maximum dollar 

values purchased, the average quantity purchased and the date of last sale. 

 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

  

Rapid Transaction Entry 
The customer’s preferred product list is displayed as the central panel and is used for 

the processing of the sale in Intelligent Sales Entry.  This enables users to quickly enter 

the quantities for each of the preferred products.  The product line for each 

transaction displays the average quantity purchased, and additional information such as 

previous purchase dates, prices and quantities can also be seen for each product.  

Other products can then be easily added to the order if required. 

 

 

 

 

 

 

 

 
General Ledger 

Cashbook 

Accounts Receivable 

Accounts Payable 

Inventory Control 

Special Pricing 

Fixed Assets 

Bill of Materials 

Job Costing 

Sales Order Entry 

Sales Analysis 

Intelligent Sales Entry 

Purchase Ordering 

Purchase Analysis 

Foreign Currency 

Payroll 

Alex 

Report Designer 

Data Transfer 

FlexiData 

ODBC 

OLE DB 

Archiver 

Scheduling 

Dashboards 

 

 
 

Attaché Software New Zealand Pty. Limited 

Level 4, 48 Greys Avenue, Auckland 1010 

PO Box 37-623, Parnell, Auckland 1151 

Tel + 64 9 302 9390 

Fax + 64 9 302 9391 

 

Attaché Software Australia Pty. Limited 
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Email sales@attache.co.nz 
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Module Integration 
Attaché PRO Intelligent Sales Entry integrates the Sales Order Entry module.  

Intelligent Sales Entry utilises information from other sources such as Inventory 

Control, Accounts Receivable, and Sales Analysis – these are pre-requisite modules. 

http://www.attachepro.com/

